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Safe Harbor and Non-GAAP Measures 
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This presentation includes “forward-looking” statements within the meaning of the Private Securities 

Litigation Reform Act of 1995. All statements other than statements of historical fact made in this 

presentation are forward-looking including, among others, statements regarding Cascade Microtech’s 

anticipated revenue growth, increased demand for the Company’s products, increasing gross profits 

and operating profits, decreasing operating expenses, capacity utilization, facility changes and 

utilization, and the impact of channel leverage and cost controls. All such statements are only 

predictions and are based on current expectations, estimates and projections about the Company’s 

business based in part on assumptions made by management. These statements are not guarantees of 

future performance and involve risks and uncertainties that are difficult to predict. Therefore, actual 

outcomes and results may differ materially from those expressed or implied in such forward-looking 

statements. In evaluating these statements, you should specifically consider various factors, including: 

changes in demand for the Company’s products; changes in product mix; the timing of shipments and 

customer orders; constraints on supplies of components; excess or shortage of production capacity; the 

inability to achieve anticipated savings from cost reduction efforts; the potential failure of expected 

market opportunities to materialize; changes in foreign exchange rates; geo-political changes; and 

other risks discussed from time to time in the Company’s Securities and Exchange Commission filings 

and reports, including the Company’s Annual Report on Form 10-K.  In addition, such statements could 

be affected by general industry and market conditions and growth rates and general domestic and 

international economic conditions. Such forward-looking statements speak only as of the date on which 

they are made and the Company does not undertake any obligation to update any forward-looking 

statement to reflect events or circumstances after the date of this presentation. 



Cascade Microtech: a Compelling Investment 

Á Markets – Number 1 or 2 in key markets  

Á Customers – Strong base with vast majority of semiconductor 

devices characterized using Cascade Microtech products 

Á Growth – Strong growth tied to semiconductor R&D capital 

spending 

Á Differentiated Technology – Backed by a strong IP portfolio 

Á Improved Business Model – Driven to deliver shareholder value 
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Cascade Microtech Adds Value Through Wafer Probing 

Á On-wafer test is more cost effective than packaged Integrated 
Circuit (IC) test 
– Packaging is expensive; finding failures early is cost effective 

 

Á Cascade Microtech enables engineering and R&D organizations to 
characterize new developments at the wafer level 
– Cascade Microtech leads this segment with inroads in selected production 

markets 

 

 
Cascade  Microtech enables on-wafer test 
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Premier Wafer Probing Company 

Experts in enabling precision 

measurements of integrated 

circuits on-wafer 

 

 

Product portfolio 
ÁProbe systems 

ÁEngineering probes 

ÁProduction probe cards 

 

Our products are used in a diverse 
set of applications 

Á Semiconductor companies,    
universities, government, military and 
commercial entities 

 

This enables our customers to  

Á Accurately model and characterize 
semiconductor devices and processes 

Á Reduce their product costs with 
improved yield 

Á Deliver next-generation technology 
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Megatrends Fuel Growth Opportunities 

Industry 

demands 

accelerate the 

need for our 

unique 

products 

•Faster buses 

•Shrinking geometries 

•Device integration 

•Power 

Computing Devices 

•Lower test 

costs 

•Higher voltages 

•Higher current 

•Reliability 

•LED 

Green Power Devices 

•Measurement  

diversification 
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•High-frequency RF 

•Shrinking geometries 

•Lower voltages 

•Power 

Wireless Devices 

•Higher     

data rates 

•Faster digital interfaces 

•Video 

•Semiconductor packaging 

innovation  

Consumer Devices 

•Integration of 

functions 

•Shrinking 

geometries 



Á Addressable market $350M (SAM) 

Á #1 in engineering wafer probing systems 

Á #1 in engineering probes  

Á #1 in power device characterization 

Á #1 in RF production wafer probing 

Á #2 in HBLED on-wafer production test 

Á Technology leader in fine-pitch parametric probing 

 

 Opportunity to grow and increase profitability 
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Number 1 or 2 in Key Markets 



Differentiated Technology 

Á Significant R&D investment that aligns with 

customer roadmaps 

Á Cascade Microtech has over 230 issued U.S. patents, 

over 70 issued foreign patents and over 65 pending 

U.S. patent applications 

Á Cascade Microtech leverages industry partnerships 

with leading research institutes and test and 

measurement companies 

Á Cascade Microtech participates globally in 

standards organizations to establish next -

generation standards 
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Outstanding Customers in All Major Sectors 
The Who’s Who in the Semiconductor Industry 

Fabless Government/Institute Research 

University Research 
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Foundry 

Subcons 

Integrated Device Manufacturer 



Outstanding Customers in All Major Sectors 
The Who’s Who in the Semiconductor Industry 

Fabless Government/Institute Research 

University Research 
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Foundry 

Subcons 

Integrated Device Manufacturer 

The World’s leading 

semiconductor 

manufacturers and 

research institutes rely on 

Cascade Microtech  



Worldwide Customer Locations 

• Global customer base 

• Over 8,000 systems installed worldwide 

• Coverage of all major research and production areas worldwide 



Worldwide Customer Service & Support 

Headquarters 

Beaverton, OR 

Factory, Sales & 

Service 

Dresden, Germany 

 Factory 

Munich, Germany 

Sales & Service 

Shanghai 

 Sales & Service 

Singapore 

Sales & Service 

Japan 

Sales & Service 

Taiwan 

Sales & Service 



Americas Region Customer Service & Support 

Headquarters 

Beaverton, OR 

Factory, Sales & 

Service 

•  Headquarters location in Beaverton, Oregon with over 180 employees   

•  Engineering and production probes manufacturing site  

•  Additional regional sales and support personnel at various locations 

 throughout the Americas 

•  Headquarters location in Beaverton, Oregon with over 180 employees   

•  Engineering and production probes manufacturing site  

•  Additional regional sales and support personnel at various locations 

 throughout the Americas 



European Region Customer Service & Support 

Dresden, Germany 

 Factory 
Munich, Germany 

Sales & Service 

•Systems factory and service location in Dresden, Germany 

• Over 100 employees including operations, marketing, R&D, and G&A   

• Munich sales office serving Europe, Middle East, and Africa 

•15 field sales and support employees 

• Numerous regional channel partners serving Cascade Microtech customers 



Asia/Japan Region Customer Sales & Support 

Shanghai 

 Sales & Service 

Singapore 

Sales & Service 

Japan 

Sales & Service 

Taiwan 

Sales & Service 

• 4 Cascade Microtech locations serving regional customers with sales, service, 

support and applications 

• Over 40 Cascade Microtech employees located in the region 

• Numerous regional channel partners serving Cascade Microtech customers  



* 

Cascade Microtech Revenue vs. Industry 

Á Cascade Microtech trends with semi industry revenue at a 

lower level of volatility 
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*According to Semiconductor Equipment & Materials International (SEMI) as of Jan 2012 
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Cascade Microtech’s Revenue Ramp 

17 

 $-

 $20,000

 $40,000

 $60,000

 $80,000

 $100,000

 $120,000

2009 2010 2011

Annual Revenue Trend 
(000's) 

Á Strong recovery in 2010 with market improvement and M&A 

Á 2011 growth outpaced market and totaled 13% 
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Á Improving EPS performance 
 



Financial Summary Trend - Year over Year 

19 

Á 2011 facility consolidations drove improved gross margins 

in 2012 

ÁOperating expenses were closely controlled  

Q111

Q1 2011 Q1 2012 vs

(million's) Q112

Revenue $27.0 $27.5 2%

Gross Profit 10.8 12.0 11%

% 40.0% 43.4% 3.4%

Operating Exp 10.5 10.7 2%

% 38.8% 38.8% 0.0%

Operating Profit 0.3 1.3 298%

% 1.2% 4.6% 3.4%

Net Income 0.2 0.7 243%

EPS $0.01 $0.05 251%



Financial Summary Trend – Qtr over Qtr 
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Á Two consecutive quarters 

of record revenue 
 

Á Stabilized operating 

expense is a leverage point 

Q4 2011 Q1 2012

(million's)

Revenue $27.3 $27.5

Gross Profit 11.7 12.0

% 42.9% 43.4%

Operating Exp 10.6 10.7

% 38.8% 38.8%

Operating Profit 1.1 1.3

% 4.1% 4.6%

Net Income 1.4 0.7

EPS $0.10 $0.05



Targeted Success Model 
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Q1 Future Improvement Future

2012 Target Model

New Product Introductions

Gross Profit % 43% Expand SAM and TAM 48%

Leverage Probes Mfg Site

Supply Chain

Strategic R&D Investment

Operating Expenses % 39% Sales Channel Leverage 36%

Cost Controls

Operating Profit % 5% 12%

Á Driving improved results through current and future 

initiatives 



Strong Balance Sheet  
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Á $21 million in cash and investments 

Á Debt free 

(millions)    March 31, 2012

Cash and investments 21.0 Accounts payable $6.5

Accounts receivable 19.5 Accrued liabilities $8.2

Inventories 25.3 Other current liabilities $4.5

Prepaids and other current 4.5 Total Current Liabilities $19.3

Total Current Assets $70.4

Other long-term liabilities / other $4.1

Fixed assets 8.2 Total Liabilities $23.4

Goodwill & purchased intangibles 3.1

Other assets 2.4 Equity 60.8

Total Assets $84.1 Total Liabilities and Equity $84.1



Cascade Microtech: A Compelling Investment 
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Á Markets – Number 1 or 2 in key markets  

Á Customers – Strong base with vast majority of 

semiconductor devices characterized using 

Cascade Microtech products 

Á Growth – Strong growth tied to semiconductor 

R&D capital spending 

Á Differentiated Technology – Backed by a 

strong IP portfolio 

Á Improved Business Model – Driven to deliver 

shareholder value 

http://www.wired.com/images_blogs/gadgetlab/2009/09/intel_22nm_sram_testchip.jpg


Appendix 

 

 



Strong Executive Team 
Extensive business, technical and market experience 
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Eric Strid 
Co-founder  

and CTO 

Jeff Killian 
VP Finance and 

CFO 

Steve Harris 
Executive Vice 

President 

Michael D. Burger 
President and CEO           

Paul O’Mara 
VP Sales  

and Support 

Ellen Raim 
VP Human 

Resources 

Steve Mahon 
VP Operations 


